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To Oewontind YnoPaboo

> «O Tvonog  ICOQQOTNUEVYS oroyolsaiug Oretyoel  Tor  mopodoaotool
YONUXTOOIHOVOULNI UETOXX.

» Ouwsg 1o moQadootaxs yonNuaTOOovouLxs UETEx eEI6TOQOVY TNV 0TOQIX
YEYOVOTWY TOV Tot@eABOVTOG, uler (aTOQI YIor TOVS OQYXVIGUODS TG BlOUNYevVIXnS
ETTOYTS OTAY OL EEVOVOELS XUl Ol TYETELS UE TOVS TEAXTES OEY NTAY GHUXYTIHOL

TIXQOCYOVTES ETTITVYING.
» Terore yonuotoorovous uetou Oey etver axptBy v va xabodnyroovy ot
vee aZioloynoovy TR Otxboouy TNV OTOlX Of OQYXVIOUO! TG ETOYNS THS

mAnoopopnans xer TNG TEYVOAOylug yperilovrar yix v ONULOVQYTCOVY
noooriOcucyvy ol smevoovrag o€ TEAATEG, HXTAVUAWTES, TEOUNOEVTE,
QYL OUEYOVS, OLadIsoalES, TEYVOAO Yo 30l HotYOTOULN

Kaplan and Norton, “Using the Balanced Scorecard as a Strategic Management System,”
Harvard Business Review



To Oewontind YnoPaboo

Translating Vision and Strategy: Four Perspectives
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Kaplan and Norton, “Using the Balanced Scorecard as a Strategic Management System,”
Harvard Business Review (January-February 1996): 76.
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To Oewontino YnoPauboo

Categories of a balanced scorecard

Financial
perspective
Objectives Measures
Improve Return on sales !
rofitabili
P ty Return on
investment
Customer Internal business process
perspective perspective
Objectives ! Measures Objectives | Measures
Improve customer Repeat sales Improve Orders filled
loyal 3 : essing quali without error
gty Response time per e 99 AY
customer request On-time delivery

Learning and growth
perspective
Objectives Measures

Improve staff skillsT Employee
productivity

Hours of training
per employee
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To Kevo ot BifMoyoopia

> O1 TeQIGGOTEQEG EQEVVEG TUVAXMY %Al TEOTOTIWY GOQEOTMUEVNS oToYoleaing
gYovy eTIneVTEWOel %aTt ¥VEIO AOYO G PEYHAOLG LOIWTINOLG XAl OMPUOGLOLG

ogyaviepovg (Manville, 2006).

»Kal autég o1 épeguveg €xouv Oeigel OTI 70% TWV TTEPITITWOEWYV
EQAPHOYNAS TTIVAKWY I00PPOTTNHEVNG OTOX00ECIOG £XOUV ATTOTUYEI
(Neely and Bourne, 2000) e€aitiag KakoU oxXeOI00MOU | EQAPHOYAS
oTnNV TPASN.

»Emniong, dev éyst Siegevvnlsi exntevmg v mEOGEYYIoN mov axolovleiton xotd
™MV EQOPHUOYN TTIVAKWYV I00PPOTTNHEVNG OTOX00eTiag otay 10 meglBoAiov
arraler (Kennerley and Neely, 2000).



O X10y0g ™5 Egevvag

H pelety] spappoyng mivars LcOQQOTTNUEVNS
atoyofeaiog pe emTvyio

oc MIKPOUEOAIOU peyéloug tdtmtiny etouin

RUTA TV OLLEAELL OQAGTIHWY AALLYWY GTO TTEQLBAALOY.




H EpwTnon npog Ategedvnon

ITowx sivo T oTOVY Sl EXEIVRL TTOV

dtevoddvouy 1 Ttaepmodifovy ™y
SQPUQUOYY| TWY GLGTYUATWY
HETQYONG ATIO IHQOPUEGAIONG
0QYXVIGPOVG aE TIeELO60Vg
aAAxy®V 6710 TeQBaAlov?




H Eogsvvntinn Ilpooeyyion (os e€ehén)

> T vau Sregevvn st piat Sraedurasion OTWG AVTY TNG SPAQUOYNG TV
lCOQQOTIYUEVY|G 6TOY00eal0G, 1| TOLOTINYN WEAETY] TTEQITITWONG HQIVETAL WG 1] TILO

rotedniy (Yin, 1984).

‘[Molotikl AvaAuon Mnviaiwv Evnuepwoewv Mvakwyv looppotrnuévng
2toxo0eciag (N=66)

‘[Tolotiky AvdAuon TpakTikwv 2uvedpidoswv Evnuépwong Kai
AgloAoynong Mivakwyv Zroxo0eciag (N=66)



Avaivon Asbopevmv(oe e€eMén)

»Brpa 1: Avoryti/A€oviny Kwdionoinon
>»BRApa 2: MNapddeon Acdopévwy

»BRua 3: Zuykpion Asdopévwy pe Movtélo looppotTnuévng
2toxo0eciag Kaplan and Norton (1996).



MeAeTn NepiTtwong o Babog Xpovou
Katd Tn AlQpKEeId TNG EAlnvieng
OwovopenG Koiong (2008-ZApepa)

H peyaAn Bouria
H U¢peon ornv EAAGSa §enépaoce T MeyaAn Y¢eon oTig HIMA 1o 1929
XPONIA META THN APXH THI YOEIHI
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LA TOYZE nepioocoTEPOUC OIKOVOHOAGYOUG N EAAGSa, nou Bidver T HEyaAUTEPT UPEOT) EV KAIPW EIPTIVNG,
Eengpvavrag paAiora o S1GpKEIa Kal QuTHV akopn Tn MeyaAn Yeeon otig HMA 10 1929 (Siavioupe
TOV £KTO XpOVO UPEONC EVW N OIKovopia Twv HIMA «yUpioen o€ TECOEpQ Xpovia, To 1933) Ba xpeiaoTei
£va akoun nakéro Siaowong. To ympua, e§aAAou, enaviiABe Suvapika oTo NPOOKH VIO £NEITa Kail and
€yypago Tng Bundesbank nou ypagei 6T n EAAGSa Ba xpeiaoTei kal GAAN BoriBeia oTig apxég Tou 2014

N Zendodeiktns B Eveera &R Tphpara




Meiety Ilepintwong Etogtog

»Mikpopeoaiou Meyéfoug EAAnvien Etonpio (20 K. EUpW ETRO10 TipO
kal 150 aropa TTPOCWTTIKO) c€uyoguopév 10 1996 and molvsBvid
0QYUVIGPO 7] OO BLALTYQEL TNV ALTOVORLX TNG.

> Epdaopoos yioe TooITY] oQ& TOV Tivara Ll6oQQOTNIEVNG 610y 00saing To 2008.
» ITagoywenoe mEOG SieEedvnoy| epmoTeuTIHd GeOopEve TNG ETOUQLNG.



ITivaxag Icopoonnpevng 2toyobsatog
Financial/XpnuaTooIKOVOUIKG

Sales Volume

Return on Sales

Customer/ NeAaTNG GP Margin Process/Aladikacia
OCF
Market Shares: Volume, Value SIS Customer Sales Volume
Brand A :
Customer Customer Service
Variant Al Satisfaction Level
Variant A2 : Cancelled 00S
Brand B Learning and Growth/ Corecast
Variant B1 MGGF]OT] KAl AV(']'ITTUF,I‘] Accuracy/Bias
Vanant B2 Displays Number/Customer
Awareness
Customers: Training Training Effectiveness
AB, MapivétrouAog -
BepémouAoc Clarity of roles and Performance report
responsibility/ completion rate

accountability

No of Personnel Voluntary Turnover
Engagement Survey No of Interdepartmental
Action Plan Progress projects, Challenge

status quo initiative

Monthly meeting with
guests




ITivoxag Icoggommpevng Xtoyoleaiog: Xtoyotr/Asinteg «Eiopomno»

Financial/XpnuaTtooikovouIka

Sales Volume

Return on Sales

Customer/ NeAaTNG GP Margin Process/Aladikacia
OCF
Market Shares: Volume, Value SIS Customer Sales Volume
Brand A :
Customer Customer Service
Variant Al Satisfaction Level
Variant A2 . Cancelled 00S
Brand B Learning and Growth/ Corecast
Variant B1 MGGF]OT] KAl AV(]'ITTU&I‘] Accuracy/Bias
Vanant B2 Displays Number/Customer
Awareness Level of %
Customers: Volume/Value Training Training Effectiveness
AB, MapivérrouAog -
BepémouAoc Clarity of roles and Performance report
responsibility/ completion rate

accountability

No of Personnel Voluntary Turnover
Engagement Survey No of Interdepartmental
Action Plan Progress projects, Challenge

status quo initiative

Monthly meeting with
guests




AgBpog Xovvavinoswyv Enovwviag

ITivaxo Iooggonnpevng Xtoyobeatog
oo to 2008 wg to 2013

2008 2009 2010 2011 2012 6/2013
AioIknTIKO 12 12 12 12 12 6
2UupupoUAIo
Npoowmiko 12 12 12 12 12 6
ETaipiag




E&eMEn Aeitwv Metornong Etoupiog
oo to 2008 wg to 2013

2008 2009 2010 2011 2012 6/2013

Financials

- - - + + +
Process

: - + | + | + | +
Customers

- - - + | + | +
Learning/
Growth - - + + + +




Agyind XoumeQoopata

»>2€ TTEPiI0dO dPAOCTIKWY aAAaywV oTO TTEPIBAAAOV OTTWG Eival N

€AANVIKI) OIKOVOUIKK Kpion, N dnUioupyia Kal EQAPHUOYIK TOU Tivaka
ICOPPOTTNHEVNG OTOX00ETIOG NTTOPEI VO BewpnOei «ypageiokpaTia» Kal
«XAOCIMO TTOAUTIHOU XPOVOUY.

>’ autd n dnuIoupyia Kal EQAPMOYK) TOU TTIVOKA ICOPPOTTNHMEVNG
OTOX00E0iOC TTPETTEI VA ATTOTEAEI ETTIAOYN KAl TTPOTEPAIOTNTA TOU
NMpoédpou Kal Tou AIoIKNTIKOU ZUMBOUAiIou Kal £TTiong va gival
«icoppoTtrnHEVN» Kal oToug 4 agoveg (Kaplan and Norton, 1996).

>0 TTivakag 1I00ppOoTTNHEVNG OTOXO00ECIOG HTTOPEI VO ATTOPEPEI
KEPDOOC O XpOvo Kal duvatdTnTa va HEAETNOEI N aAAnAsTTidopaon
TWV OTOIXEIWV TWV 4 aioVwV.




Agyind XoumeQoopata

» L0OTNPOTIXY ETIXOWWVIN 6T0 Aoyt Zopfodio

» L0OTNPOTIXY ETUXOVWVIN UE TO TQOOWTIXO TG STUIQLNG

> ALorQaVEL TRV GTOYWY Kol TV ATOTEASOUATOY XHOUY Hot OTAHY EIVOLL OV TIXL.

» Efoipetind moooextiny emhoyy TV 6TO 0V xa0nOg pia puxgopeouio stoQlo
dev eyel TIG OSLVATOTYTEG VLo EXTEVY] GLALOYY| GTOLYEIWY T 0Tl Bot
yonoponombovy ooV Tivaxa tgogEOTYIEVY S oToYobsalNG.

» Ye meElo60ug AAAAY®Y OTIMS 7] OLXOVO Y| XQLOY|, 1| ETHQIN VO AVTIOQA

YoM YoQ® Yl vor 00Mynoet a1y Beltimwaoy] Twy amoteieopatmwy. I' avto, o mivorag
160QEOTYPEVY G 0T0Y00eaiog O TEeTel var te@rhapBdvet ot atoyovc/ deinteg
«ELOQOYC» TIOL PTTOQOVY VA KAAXEOLY TO TEMUO ATTOTEASCUAL.
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